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KATEFTOPUS MAPKETUHIA OTHOLLUEHUI
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DeznepabHOE TOCYAAPCTBEHHOE ABTOHOMHOE 00pa30BaTeNIbHOE YUPEXKACHHE BEICIIET0 00pa30BaHUL
«Poccuiicknii yanBepcureT qpyx0bl HaponoB», Mocksa, Poccus

[MotpeOHOCTh B MHTEHCH(UKAIINY JEITSIFHOCTH 3IPABOOXPAHCHHS CTABUT BOMPOC MOBBINICHUS Y3PPEKTUBHOCTH pabOTHI
MEIUIMHCKUX OpTraHu3anuil. B cTaThe aHammM3upyeTcs akTyallbHasi TEXHOJIOTHS YIIPaBICHUS: « MapKEeTHHT OTHOIICHUHN B MEHIITH-
CKUX OpraHu3anmsixy». Llenpro uccnenoBaHus ObUT MOMCK KOPPEKTHOW «JIe(UHUINK TOHATHSA 1 MPO(EeCCHOHAIFHON HATIOIHCH-
HOCTH» COJEp KaHUS MapKeTHHra OTHOIICHWH B MEIMIIMHCKUX OpTraHW3alusaX. MapKeTHHT OTHOIICHUH B MEIUIIMHCKUX Opra-
HU3AIUAX aBTOPHI ONPEIENMIN KaK «OTHOLICHHUS (B3aMMOOTHOIICHHUS) CYOBEKTOB MEIUIIMHCKON ITOMOIIY Ha YPOBHE ,,Bpad —
MayeHT", ,,aIMIHACTPALNS — MEPCOHAT », «OTHOIICHHS MEXITy MEAUIIMHCKIMY OPTaHU3AIMAMHU U KOHTPAareHTaMi», C HEIbI0
MOBBIMICHUS 3(PPEKTUBHOCTU JEATEIIFHOCTH U Ka9eCTBA MEIUIMHCKON TIOMOIIH, YAOBICTBOPEHHS MAIIMEHTOB U MEIUIIMHCKOTO
repcoHania.

Ha ocHoOBe pe3ybpTaToB UCCIICIOBAHUI TIOKAa3aHa POJIb MHIUBHYaTbHBIX XapaKTEPUCTUK MAUEHTOB (II0J1, BO3PAcCT, POJI
3aHSATOCTH, OTHOIICHHS K COCTaBY IAIlMECHTOB, TPAHCIOPTHAS JOCTYITHOCTh, OPTraHW3alys TpreMa) B (QOPMHUPOBAHUHN OTHOIIIC-
HHUH OTpeOuTeNeld U MPOM3BOIUTENCH MEAWIIMHCKAX YCIyT. B 3aKimfoueHnr Mo pe3ysbTaraM MpPOBEACHHOTO MCCIIEIOBAHUS
000CHOBaHbI HAIPABJICHHUS PA3BUTHsI MAPKETUHIa OTHOILICHUI HA YPOBHE MEIUIIMHCKHX OpraHu3aluil pa3Hbix (GopM coOCTBEH-
HOCTH ¥ TTOTPEOHOCTH B COBEPIIICHCTBOBAHWH MAapKETHHTAa KOMMYHHKAIHH, BKIFOUasl CONMAIBHBIC CETH W AUCTAHTHBIE (hOpMBI
paboThI ¢ TOTEHIMANLHBIMYA U PEaJbHBIMU MallMeHTaMu. Pa3paboTaHbl KOHIENTYalbHBIE OCHOBBI KOHIEIIIMH MapKETHHTa
OTHONIICHUY B MEIUIIMHCKUX OPTaHU3ALUAX PAa3HBIX ()OPM COOCTBEHHOCTH.
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B cdepe 3mpaBooxpaneHus BEIyTCs AUCKYCCUU
10 BOMPOCY TMOBBITICHUS Y3PPEKTUBHOCTH M Ka4eCcTBa
MEIUIIMHCKON (JIeUeOHO-TTPOPHUITAKTHUECKOM) TOMO-
um HaceneHust [1—S5]. ABTOpbl paccMaTpuBarOT
«MApKETHHT MEIUIMHCKUX YCIYT KaK BaKHBIN
WHCTPYMEHT U MeXaHu3M 3 (HEKTUBHOCTH 3paBo-
OXpaHEHHsI B COBPEMEHHBIX PHIHOUHBIX YCIOBHSIX).
OnHUM M3 MaJOW3Y4YEHHBIX HampaBlIeHUH Map-
KETUHTra, TPeOYIIHUX aHalnu3a, — 3TO MOHSITHE
«MapKEeTHHTa OTHOIICHU» B MPOIECCE OKA3aHUs
MeIUIHUHCKON moMmoniu. [lo mpaBy ero oTHocAT
K KOopriopaTUBHOU (Guinocoduu u OM3HEC-CTPaTeruu
opranuzarmi [6—38].

Jnis noBwiieHUs 3QPEKTUBHOCTH U KayecTBa
MEUIIMHCKON TTOMOIIH, B XO/I€ peaTn3aluu Map-
KETHHTa OTHOIICHUM, MPUOOpeTaeT 3HAYUMOCTh
pa3BUTHE KOMMYHHKALIUM MEXIy IBYMS KIIFOUEBBI-
MH CTOPOHAMU OTHOIIEHUN — Bpaul—IIallUeHTHI,
KOPPEKTHPYIOTCs 0a3bl JAHHBIX MAlMEHTOB, COBEP-
IICHCTBYETCSl KaYeCTBEHHBIN MOTEHIIMAI COTPYIHHU-
KOB, BHEJPSIETCS] BHYTPEHHHUI U BHEITHUNA MOHUTO-
PUHT KOMMYHHUKAIIMOHHBIX IpolieccoB. B cienosa-
HUSX JOpyrux aBTopoB [9—11] umccnemoBarenu
NPUIAIOT 3HAYeHUE pe3yibTaraM JeUHHUINNA «OT-
HOIIIEHUH, KOTOPbIE BOSHUKAIOT MEXITY KIIFOYEBBIMU
CyOBEKTaMHU CHUCTEMBI 3[I[PABOOXPAHEHHSI, a8 IMEHHO
MEIUILIMHCKUM [IEPCOHATIOM U MareHTaMmuy. FiMeHHo
3TU CyOBEKThI MEITUIIMHCKOW MOMOIIM IPEACTaBIIs-
10T HAauOOJBIIYIO0 3HAYMMOCTH TTPOOJIEMBI OTHOIIIE-
HUW ¥ B3aMMOOTHOIIICHUA B MEIUIIMHCKUX Opra-
HU3AIUAX, C MO3UIUMKA MapkeTuHra. bomee Toro,
Ha OCHOBAHUU OLEHOK KOMMYHHMKAIIMH U I€JIEBBIX
MOTPEOHOCTEN — CYOBEKTOB MApKETHHTAa OTHOIIIE-
HUI aBTOpaMH «OMPeAeTIeHO U 0O0CHOBAHO MPHOO-
peTeHrne MapKEeTUHTOM OTHOIICHUH POJIM KOOPIU-
HATOpa OKa3aHUS MEIULUHCKUX YCITYT).

METOAbl U MATEPUAJIbI
NCCINEAOBAHUA

[Tomy4yensl pe3ynbTaThl HA OCHOBE CpPaBHU-
TEJIbHOTO aHAIN3a HAYYHBIX JIUTEPATYPHBIX JAHHBIX
1 COOCTBEHHBIX HCCIIeI0BaHui aBTOpoB. [1o crienu-
IBHO pa3pabOTaHHBIM aHKETaM OMPOIICHBI BpauH
U aJIMUHUCTpalUs MEIULMHCKUX OpraHu3alui
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pasHbIX (hopM cobcTBeHHOCTH B MockBe (52 yer.)
U MalMEeHTHI Npu OOpalleHnH 32 MEIULMHCKON Mo-
moripio (188 uen.: 60,6% sxeHumH 1 39,4% My>X4KH)
B Bo3pacre: rpymnna 1o 30 get — 24,5%, rpynmna
31—40 ner — 30,9%, rpymmna 41—50 ner — 21,3%,
rpymna 51—60 ner — 19,1%, rpynmna crapue
60 ner — 4,3%. Ilpu mocTaHOBKE HCCIIETOBAHUS
UCIOJIb30BaHbl METO/bI KOHTEHT-aHaI13a OMOIH1Oo-
rpaduuecKux AaHHBIX, COLMOIOTHYECKUN METOJ
U COOCTBEHHBIH OIBIT aBTOPOB, & TAKIKE «CUTHAIIBD)
Jeqanux Bpadeit ¢ pabounx mect. [IpuMeneH aHamu3
KpoccTalyssnuid (TabauI] COMpsKEHHOCTH ), CTICTIN-
QIbHBIX CTAaTUCTHYECKUX IOKa3aTelel, T0CTOBep-
HOCTh MOJTBEPKACHAa 0O00CHOBAHHBIMU BBIOOPKAMHU
¥ olleHKamu kputepus x” (p < 0,05).

PE3VYJIbTATbI U UX OBCY>XAEHUE

OO0muii ompocC MAIMEHTOB 0 UX OIEHKE OTHO-
HIEHUS] Bpaueil KOMMEpUECKUX HErocy1apCTBEHHbBIX
menunuHckux opranm3anuii (HI'MO) k manuenTam
B LIEJIOM IOKa3ajl, 4TO, 10 MHEHUIO MalUEHTOB,
«C BHUMaHHMEM U y4acTueM» oTHocsTcs 72% Bpaueit
HI'MO (3T1 k€ OnpoIIeHHBIC OIEHIIN TOCyIapCT-
BeHHBIX ('MO) Bpaueii Tonbpko B 2%), «HE OYCHb
BHUMATEJIHHO OTHOCATCS K mareHTam» 36% Bpaueit
I'MO (9TH ke pecCTOHIECHTHI OLICHWIA Bpayuei JacT-
Heix (HI'MO) B 8%), 41% nanuentoB 'MO cuu-
TaIOT, YTO BCTPEUAIOT «Oe3pa3IrNyHOe» OTHOIICHHUE
(3TH XK€ OmpOIIEHHBIE OTMETHIN Oe3pa3IuyHoe
otHomenue Bpadeit HTMO B 6%). «Paznpaxenue
U rpy0OCTBbY, 0 MHEHHIO 3THUX K€ OMPOIICHHBIX,
OHU BCTpEYaIOT MPH KOHTaKkTax ¢ Bpaduamu ['MO
B 17% (Tombko 3% ot Bpaueit HI'MO).

Amnanmu3 nokasai, 9to B Beioope 72,9% pecrion-
JICHTOB B COOTHOIICHHH C 61,4% OT y4acTBYIOMINX
B OIPOCE MAI[EHTOB-XEHILIUH COJIEpkKaTcsi yTBEp-
KaeHust, yTo Bpaun dyacTHbix HI'MO otHOCsTCS
K HUM «C BHIMaHUEM U yYaCTHEM», «HE OUCHb BHU-
MareNnbHbIe)» OTHOIIEHHUS B OTBETaX MAlUEHTOK-KEH-
nwH B BbIOOpe 50,0%, mo otHOmeHuw K 15,8%
OT YYacCTBYIOIIUX B Ompoce, «0e3pa3nuuHbiey OTHO-
HIeHUs Bpadell oTMedeHsl B BbiOope 16,7% mnaruen-
TOK-KEHIIIHH.
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CrnenyeT moauepKHYTh 3aBUCUMOCTh YaCTHBIX
HI'MO ot ypoBHS yAOBIETBOPEHUS CIIPOCA M OXKHU-
JAaHWH MAallMeHTOB Ha BHUMAaHHUE U Ka4eCTBO MEU-
IIUHCKOM MOMOIIM KaK TapaHTUil MOBTOPHBIX 00pa-
IIEHUI 1 pocTa NoTpeduTeNel, CTabuIbHON paboThI
¥ SKOHOMHYECKOTO OJIaronoiyyus 4aCTHBIX MEH-
IUHCKUX OpraHu3aluu.

[lo pesynpTaTam OLIEHKH OTBETOB O «Oe3pas-
JUYHOMY OTHOIIICHUU U TIPOSIBIICHUH «Pa3IpaKeHUs
U TpyOOCTH» B CPAaBHEHUH BBHIOOpA OTBETOB >KEHIIIH
U MY>KYUH HAOII0aeTCs MPaKTUIECKH MPSIMO TIPo-
TUBONOJIOKHas ponopuus: 16,7% k 85,7% B BbI-
0ope KEHIUH-TIAIMEeHTOK, 83,3% k 14,3% B BBIOOpE
MY KUMH-TIAIIMeHTOB. Takxke HabmoaaeTcs Oomee yem
JIBYKpaTHOE OTJIUYHE B YPOBHE MHEHUU MY KUUH
U JKCHIIMH [0 BOIPOCY OTHOIICHUN K HUM Bpadei
HI'MO «c Buumanuem u ydactuem»: 72,9% x 27,1%
(p <0,05).

BospacTtHas koopariHaTa SIBISETCS YpE3BBIYANHO
3HAUYMMOM MPHU U3YUYEHUH TH000r0 (hakTopa phIHKA
310pOBbs U 3ApaBooxpanenus. Juddepenimarnms
KOHTHHI€HTOB Ha BO3PACTHBIE CETMEHTHI IIPEI0CTaB-
JsieT OoJIbIIME BO3MOKHOCTH OLIEHOK CHUTYallUH
Ha PBIHKE CIpOoca Ha MEAUIIMHCKUE YCIYTH U MPH-
HSATHUS PEIICHUN M0 U3MEHEHHUIO YCIOBUI OKa3aHHS
MEIUIIMHCKOM TToMOIIM. B 3aBUCHMOCTH OT BO3pacrta,
T.€. INYHOT'O OTbITa MAIUEHTa, IPOUCXOAUT BHIOOD
Bpaua, MO, oCylIeCTBIISIOTCS OLEHKH U MTPUHUMA-
I0TCSL PEUICHUS 10 YAOBIETBOPEHUIO TOTPEOHOCTH
B MEJMIIMHCKON TTOMOIITH.

[To u3ydeHU0 MPEeUMyIIECTBEHHBIX MPUYUH
o0OpallleHHs] B HEroCcyJapCTBEHHbIE MEUIIUHCKUE
OpraHM3ali OMPOIICHHBIX MAllMEHTOB B 3aBUCH-
MOCTH OT BO3pacTa ObUIH MOJTY4YE€HBI OTBETHI B peii-
TUHTE: «o0cnenoBanue» (29%), «KOHCYIbTALIUI
(27%), «6one3ub» (16%) U «OCTOSIHHOE HaOMIOIe-
Hue» (11%). [1o ananuzy kpocc-tabymsuuii mo Taod-
JIMIIAM COMPSIKEHHOCTU OIPOILIECHHbIE MAallMEHTHI
BCEX BO3PACTHBIX IPYIN C JOCTOBEPHOU 3HAUUMO-
CTBIO CJIENIAIA BHIOOP MPEUMYIIIECTBEHHBIX PUIUH
oOpaiieHuss s «IOCTOSHHOTO HaOIIOICHUS
(p <0,05). YcranoBieHHass 3aKOHOMEPHOCTD TpeJ-
CTaBJIsieT OOJIBIIOE 3HAUEHHUE IS OLIEHKU IOJIOXkKe-
HUS Ha pblHKE 31paBooxpanenuss HI'MO B ynosie-
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TBOPEHUU CIPOCA HA IPUOPUTETHBIE MEAULIMHCKUE
YCIIyTH B KPYMHOHN ropojickoi armomeparmu. O0pa-
meare B HIMO ne «mo npuarae 00Je3Hn», HE «IJIs
oOcne0BaHMg», HE «C LEIbI0 KOHCYJIbTALHH,
a «JIJIs TIOCTAHOBKU HA TIOCTOSIHHOE HaOJI0/IeHUE»
MOXET CBUETENILCTBOBATh O (JOPMUPOBAHUU CTpa-
TErMYeCKON TeHJIEHIIUH «JIOSIILHOCTHY.

3TO coryacyercsi ¢ JaHHbIMU aBTOPOB B OTHO-
menuu posu I'MO u HI'MO B ynoBineTBopeHHH
NOTpeOHOCTH KUTENeH Meramonauca B KBanupu-
LUPOBAHHOW MeIUUUHCKOW oMoty [12]. UmeroT
BO3MOXXHOCTh TOJTy4aTh KaYeCTBEHHYIO MEIULIMH-
CKyI0 TToMoIIIb 22% PECIIOHIEHTOB, U3 HUX «B COOT-
BETCTBUM C MOTpedHOoCTAMH» — 24%, «Onmu3Ko
OT MecTa npokuBanus» — 18%, «3dpdexTuBHO» —
17%, «6picTpo» — 10% u «komdoptHO» — 9%
OIIPOILIEHHBIX MAIlUEHTOB, 10 CYMME BCEX OTBETOB.

VYrnyOseHHas OIleHKa 3TON TEHISHIINH TOJKHA
OCYILIECTBIIATHCS B IUIOCKOCTH TOTO, YTO MAIIMEHTHI
«JIOSTIBHO» OCTAIOTCS MO/ MOCTOSIHHBIM HaOII0ze-
HHUEM B JIByX OpPTraHU3aI[MOHHO-TIPABOBBIX CIIyk0ax
MEIMIMHCKON nmoMonu. HemocrtaTku U mpeumyiiie-
CTBa KaXXJ0W W3 HUX, rocynapcrBernHoir (I'MO)
u HerocyaapctBenHoit (HI'MO), npencrapistor 3Ha-
YUMOCTh JJIs1 pa3pabOTKH MyTel COBEpIIEHCTBOBA-
HUSI MEAMIIMHCKOM MOMOIIH SKUTENISIM METanoJuca.

CpaBHUTEIBHAS OIICHKA KOMITIETEHTHOCTH (TIpO-
(deccronamzma) Bpaueit [MO u HIT'MO B Bo3pact-
HOM TI0JIXOJIE MOKET MPE/ICTaBUTh BaXKHYI0 UH(DOP-
MalliIo, OCHOBAaHHYIO Ha 3pEJIOCTH U OIIbITe oOpaiiie-
HUS NTAIMEHTOB, XkuTeNieil MOCKBBI, B METUIIMHCKHUE
OpraHu3aIy pasHeix Gopm coocTBeHHOCTH. CTPYK-
Typa OTBETOB MAI[MEHTOB B I[EJIOM 10 CPABHUTEIb-
HOM OLIEHKE KOMIIETEHTHOCTH (TIpodheccuoHaIn3Ma)
Bpaueii 'MO u HI'MO noka3zana, 4To Ha EpBOM
MECTE CTOUT IOJIOKEHNE «OJIMHAKOBO BBICOKO» —
1%, «OOWHAKOBO YIOBJIETBOPUTEITBHO» — 4%,
3aTPYJIHUIUCH C 0TBETOM — 24%, BblllIEe KOMIIE-
TeHTHOCTb Bpadeid [MO — 27%, BbIllle KOMIIETEHT-
HocTh Bpauelt HIMO — 38%.

Amnanmus kpocc-Ta0ynsaiuid (TabIuI] COnpsKeH-
HOCTH) OTPEIeNINJI BEIOOp MAIlUEHTOB Ha YPOBHE
36,7% B monb3y Oosiee BHICOKOH KOMIIETEHTHOCTH
Bpaueii HI'MO u 10,5% cOOTBETCTBEHHO B MOJIB3Y

OPTAHM3AIIMA 3IPABOOXPAHEHNMS M1 OBIIECTBEHHOE 3JJOPOBLE
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Bpaueit MO (47,8% x 8,7%) u3 BO3pacTHBIX yKa-
3aHHBIX Tpymi 10 30 JeT COOTBETCTBEHHO. Takas ke
nponopuusi HabJIOAaeTCs B BO3PACTHOM TpyIiie
41—50-neTHux, 601ee BHICOKO OLIEHHUBIIMX Bpadyen
HI'MO (Bb160p 20,0%) 1m0 OTHOIIEHHIO K Bpayam
I'MO (Bw160p 5,3%), B yOEIBHOM MPEICTABUTEIh-
CTBE y4acTBOBABIIUX B OMpOcCe MO TabJMLaM CO-
npsokeaHoct 30,0% x 5,0% COOTBETCTBEHHO
HI'MO u I'MO.

VYuactHuku onpoca B Bozpacte 51—60 ner cue-
nanu Oosee BbICOKHMH BbIOOp 26,3% B Mojb3y 00JIb-
nrelt komnereHTHocTH Bpaueit MO u Bbi6op 13,3%
B 1osk3y Bpauer HI'MO, Ho mo Tabiuiam compsi-
YKEHHOCTH BO3pacTHas IrpyIiia npeacrasieHa B 27,8%
u 22,2% coorserctBeHHO npu orieHke I MO k HI'MO.

¥YcraHoBIEHHAs] 3aKOHOMEPHOCTD BIIUSTHUS BO3-
pacta Ha OIIEeHKY HEOOXOJMMOCTH yCTaHOBJIECHUS
B3aumonencteust I'MO u yactaeix HI'MO kak
YCIIOBUS KBATU(HULIMPOBAHHOTO U MOJIHOTO YOBJIe-
TBOPEHHUS CIpOCa Ha KaueCTBEHHYI CBOEBPEMEH-
HYI0 MEIULIMHCKYIO IIOMOIIb HMMEET BBICOKYIO
3HauyuMocTh (ripu p < 0,05), moaTBEepKAcHA CTa-
TUCTHUYECKU.

HHTepecHO MHEHNME ONPOIICHHBIX MAIMEHTOB
B TOM, uTo nipu obpamennn B HFMO ux «He yctpa-
UBaeT 0COOBII COCTaB MALMEHTOB U OCOOCHHOCTH
UX 3aIIpOCOB». JTO MOKHO TPAKTOBATh TE€M, UTO,
BOIPEKU CIIOKUBIIEMYCSI MHEHUIO, YTO KOHTHHIEHT
B HI'MO 6onee obecrieyeH U conMagbHO OJHOPO-
JIEH, clIelyeT MOJBEPrHyTh COMHEHHMIO OAHOPO-
HocTh KOHTHHTeHTa HI'MO unu ero noseaeHue-
CKUW MEHTAIHUTET TPH OOPAICHUN 32 MEUITMHCKOM
nomoibto. [Ipu ToM yTO BBIOOP ATOrO OTBETA OCY-
ILIECTBJIEH U3 LIEJIOr0 psAJa NPEIJIOKEHHBIX BapHaH-
TOB TIO BOIIPOCY «YTO HE YCTpauBaeT MpH 0OpaIleHu!
HI'MOp», pacnonoXxuBIuxcs B CIEIYIOLEM peil-
TUHTE€: OTHOIIEHUE Bpauet — 2%, opraHusanus
1 MTHTEHCUBHOCTH paboTel B MO — 0%, HeoOxoau-
MOCTb K71aTh B ouepenu — 0%, TpaHCIIOpTHBIE TPYI-
HocTu 100patbest 10 MO — 0%, BBICOKast CTOMMOCTb
U HEOOXOMMOCTh OILIAThI MEIUIIMHCKON TIOMOIIN —
1% u npyrue — 1%.

CopepxaHue CTPYKTYpPbl OTBETOB CBHUJIETENb-
CTBYET O HEOOJIBIIIOM HHTEpece MalUEeHTOB K 3TOU
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npoOJemMe WM ero OTCYTCTBUE, HO B IEJIOM MOJ-
TBEPXKAAET JIOSUIbHOE OTHOILIEHUE Y4acTBOBABIIUX
B oTBeTe mamuentoB k HI'MO, Bkamouas OTBET
«He ycTpanBaeT 0coObIii COCTaB MAIIMEHTOB U 0CO-
OCHHOCTH MX 3alPOCOBY.

[To Tabnumam conpspKeHHOCTH HanboJee UH-
TeHCUBHBIN BbIOOp, B 70,0% ciiyyaeB B TOM, 4TO
B HI'MO omnpomeHHbIX «He yCTpauBaeT O0COOBIH
COCTaB MAIlMEHTOB U OCOOCHHOCTH HMX 3allPOCOBY,
caenamu 38,9% oOpaTUBIINXCS MAIIUEHTOB B BO3-
pacte 51—60 ner. Ha Bropom mecte Bb160p B 20,0%
CITy4yaeB cJIeJIajii ONPOILIEHHbIE PECIIOHIEHTHI B BO3-
pacte 31—40 sieT, HO TPEACTABUTENBCTBO KOTOPBIX
10 TabMuIle CONpsHKEHHOCTH TONBKO 6,9%. Ha Tpers-
eM MmecTe 1o BbiOopy Ha ypoBHe 10,0% crosT
41—>50-neTHUE NAlMEHTHI, KOTOPbHIE PECTaBICHbI
o TalJUIaM COMNPSIKEHHOCTH B 00beMe TOJIBKO
B 5,0% (p < 0,05).

CrnenyeT moa4epKHYTh, YTO PAOOTHUKU YMCT-
BEHHOTO TPYJia MPOSBIIH OOJBITYI0 aKTHBHOCTD
M0 CPaBHEHUIO C JPYTUMU COIMATLHBIMU TPYIIIAMU
U B BEIOOpE OTBETOB I10 OLIEHKE CBOEBPEMEHHOCTH
pemenust mpoo6sieM manuenToB B 'MO nmn HI'MO.
DTO MOATBEPKIIEHO Ha OCHOBAaHUM Kpocc-TalOyis-
Ui Mo TabIuIaM COMPSIKEHHOCTH, HO CHadala
CTPYKTYpa OTBETOB IO PEUTHUHTY B IIEJIOM MOKa3aia
CJIEYIONIYIO CUTYALMIO MO OLEHKE PelIeHus mpo-
osieM nmamuentos B I MO wimm HI'MO: 6omee cBoe-
BpemeHHO B HITMO — 54%, HenoctaTouHO onepa-
TUBHO ecTBYIOT Kak B MO, Ttak u B8 HIMO —
18%, Gosiee CBOEBPEMEHHO PELICHUSI OCYIIECTBIIS-
totrcst B MO — 7%, BooOIIIe IPaKTUYIECKH HET TI0-
JIOKUTEIBHBIX cIBUTOoB HU B MO, s B HTMO —
0%, 3arpyassuich ¢ orBetoM — 21%. Pe3ynbrar
aHaJM3a KPoCcc-TalyIIsIUi 1Mo TaOIUIaM CONPSKEH-
HOCTH COBIIAJI C OOIIIel CTPYKTYpOil OTBETOB PECIIOH-
JICHTOB TIO MyHKTY, YTO PELICHUs MpobieM nalyeH-
ToB 60see ceoeBpemenHo B HI'MO (p < 0,05).

[To sTOMy 3k€ BOMPOCY HA OCHOBAHWUU TAOJIHII
COMNPSKEHHOCTH PA0OTHUKHM YMCTBEHHOTO Tpy/ia CHe-
Jamu BeIOOp B 79,3% B TOM, 4TO GOJIee CBOEBpEMEH-
HO U ONEPAaTHBHO PEIIAIOTCSI BOIIPOCHI MAIIUEHTOB
B HI'MO, BBI160p B 72,7% caenanm B TOM, 4TO OoJiee
CBOEBPEMEHHO M OTIEPATUBHO PEIIAIOTCSI BOMPOCHI

317



Abpamos A.1O., Kuua /1.1, Pykonaiiustit O.B. Becmuux PY/[H. Cepus: Meouyuna. 2018. T. 22. Ne 3. C. 314—321

nanueaToB B 'MO, Bwi6op 60,9% ciydaeB paboT-
HUKHM YMCTBEHHOI'O TpYy/a CIIEJIaii 10 BOIIPOCY TOTO,
YTO HEJIOCTATOYHO OTEPATHUBHO JEUCTBYIOT KaK B TO-
cyaapctBeHHoil (I'MO), tak u B yactaoit (HITMO),
COOTBETCTBEHHO, B MPAKTHYECKU OJIMHAKOBOM TIpE/I-
craBurenbcrBe rpyni: 33,3%, 23,2% u 20,3%.

PaGotHuku ¢mmyeckoro tpyaa B 18,2% ciy-
YaeB cleNlajdi BBIOOp B TOM, 4TO Oojiee CBOEBpe-
MEHHO U OINEPaTHBHO BOIPOCHI MAIIMEHTOB pellia-
torcs B MO, HO OHM HE y4acTBOBAJU B JAPYTHX
oneHkax. He paboTaromiye pecrnoHAeHTH B CaMOM
0ombiroM BeIOOpE 34,8% OTMETHIIH, YTO HEJOCTa-
TOYHO OIEPaTHBHO JIEHCTBYET NEPCOHAN KaK B roCy-
nmapctBeHHbIX [ MO, Tak u B yactabix (HI'MO). Ot1o
CBUJICTENILCTBYET O HEYIOBJIETBOPUTEIHLHOM COCTO-
SIHUU PhIHKA MEIUIIMHCKUX YCIYT: «ypOBEHb pa3-
BUTUS 3[paBOOXPAaHEHUs BIMAET HA YPOBEHb pa3BU-
THSI PhIHKA METUIIMHCKUX yCcIyr» [13], u Hao6opoT,
«YPOBEHb Pa3BUTHUS PBIHKA MEIUIUMHCKUX YCIyT
OTpa)kaeT yPOBEHb PA3BUTHUS 3PABOOXPAHCHUS.
BBuny sroro TpeOyeTcst olieHKa U aHAIHU3 Chepsl
MEIUIIMHCKUX YCIIYT JIJISl «BBISABICHUS TPOTHUBOPE-
YU, CYIIECTBYIOUIMX Ha PBIHKE MEIUIIMHCKHX
YCIYT».

TpyIHO COTIIACUTHCS C aBTOPAMU ITyOITHKAIIHIA
B YTBEP)KACHUH, YTO (DAKTOPOM MPOTHBOPEUUI KaK
CAEp>KUBaHUsI, TAaK U CTUMYJHUPOBAHUS Pa3BUTHUS
pbIHKa MEAMIIMHCKUX YCIYyT SIBJISETCS HalIU4ue
«TOCYIapPCTBEHHBIX MEIUIIMHCKUX OPTaHU3aLUN).
[To HammM olleHKaM, HAIMYUE HECKOIBKUX (Hopm
COOCTBEHHOCTH SIBJISIETCSI CTHMYJIMPYIONMM (haKTo-
pPOM pa3BUTHS PBIHKA MEIUIMHCKUX YCIYT, MpPH
YCIOBUU TpUMEHEHUs 3PQPEKTUBHON KOHICMIIUN
MapKeTHHTa oTHOIIeHnH. CHcTeMooOpasyroIen KoM-
MMOHEHTHOW MAPKETUHIA OTHOILICHUH TIPH 3TOM SIBJIS-
ercs 2pekTuBHAS peryaupyronas poib rocyaap-
CTBEHHBIX HHCTUTYTOB.

B nieficTBUTENBHOCTH B 31paBOOXPAHEHUH TIPO-
HCXOJUT TPOIECC «CKJIAJABIBAIONIUXCS HOBBIX Map-
KETHHTOBBIX OTHOIICHU B OTEYECTBEHHOMN CUCTEME
3npaBooxpaneHus» [14]. MapkeTHHroBbIE OTHOIIIE-
HUS TIOJIPa3yMEBaIOT pa3padOTKy KOHIEMIIUU alro-
PUTMOB B3aUMOCBSI3€i DIIEMEHTOB MapKETHUHTOBBIX
OTHOIICHUN B 37paBOOXPAHEHUU B ILIEJIOM: MEPCO-
HaJIa ¥ MOTpeduTeNeld MEIUIIMHCKUX YCIIyT, aJro-
PUTMOB BHYTPEHHUX U BHEIIHUX KOMMYHHUKAIIUI

(puc. 1).

Hacenexnune, nauneHTsbl /
Population, patients

MeauuuHckun
nepcoxHan /
Medical staff

FocynapcTBeHHbIe
Mep,. opraHm3sauum /
State medical
organizations

YacTHble MeauuuHCcKne

opraHusauuu / Private Medical
Organizations

MapKkeTUHr OTHOLUeHUW /
Relationship Marketing

Puc. 1. Jlornyeckas CTpykTypa KOHUENLMM MapKETUHIa OTHOLLEHWIA B CUCTEME NEPBUYHOM
cneunanM3npoBaHHOM MeAVLIMHCKON nomowm (burypa B LeHTPEe — CMMBOJ1 CYyMMUPOBaHUS) /
Fig. 1. Logical structure of the concept of relationship marketing in the system of primary
specialized medical care (the figure in the center is the summation symbol)
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PerynsipHble COIMOIOTUYECKUE UCCIEIOBAHUS
Cpeny MalueHTOB, TPYNIHPOBKU 00JacTei UX WHTe-
PECOB, COMOCTABIEHUS C pe3yabTaTaMH KOHTPOJIS
Ka4ecTBa MEHUIIMHON TTOMOIIH, pa3BUTHE HHPOpMAa-
[IUOHHBIX PECYPCOB ISl TUCTAHIIMOHHBIX CBSI3Ei
C MalMeHTaMU, OCBOCHHE BpayaMH COIMATbHBIX
ceTell, — 3TO MPUOPHUTETHbIE KATETOPUH Pa3BUTUS
MapKETUHTOBBIX OTHOIIECHUW B MEIUIIUHCKON Op-
TaHU3aIUH.

Haubonee koppeKkTHO CyTh MOHSATUS MapKe-
TUHTa OTHOIICHWH B OpPraHM3AIMSIX, pa3feiseMas
aBTOpaMH CTaThbH, BhIpaKEHa B 0ojiee paHHUX Iy0-
mukanusix. Creayer NoguepKHyTh KIIOYEBYIO CYTh
OTHOIIIEHU: MAapKETUHT B3aMMOOTHOIICHUN KOH-
HEHTPUPYETCS HEe Ha TOM, UYTO BBI JICNIAETE «CO CBOMM
KIIMEHTOM», & Ha TOM, YTO BBI J€TIAETE «IJIsi CBOETO
KJIMEHTa» U YTO BbI JIEJIa€Te «BMECTE CO CBOMM KIIU-
€HTOM», YTOOBI MOBBICUThH €r0 YJIOBJIIETBOPEHHOCTD
OKa3bplBaeMbIMHU yciyramu [15—20].

3SAKJTIONMEHUE

PaccmarpuBaembiii  BOIpoC «OTHOLIEHUID)
B 3/]PaBOOXPAHEHUH BAKEH TEM, YTO YJOBIIETBOPEH-
HOCTb, KA4Y€CTBO, PE3yJIbTATUBHOCTh MEAUIIMHCKON
MOMOIIA PEUIAIOTCS B 30HE KOHTAKTa «IallUEHTa
1 Bpaya». B 3TOM Bompoce OTHOIIEHUS ABYX CTOPOH
rpoliecca OKa3aHUusi MEAUIIMHCKON MOMOIIU BBIXO-
IST B chepy AOBepus ¥ MPUBEPIKEHHOCTH TTAIIUEHTOB
KOHKPETHOW MEIUIIMHCKOM OpraHu3alyd, OJHOMY
nepcoHaibHOMY Bpauy. [IpoBeieHHBIE pe3yabTaTh
COLIMOJIOTHYECKHUX U SMIIUPUUYECKUX UCCIIEI0BAHUM,
coJiep)KaHue MyONMKAIIMOHHBIX JaHHBIX TOJTBEp-
JKJTAt0T BBIABUHYTBIE THMOTE3bI O BHICOKOW pOJIH
MapKEeTHHTa OTHOIICHUN B JOCTHXEHUU A(H(HEKTHB-
HBIX PE3YJIbTAaTOB ACSITEIbHOCTH MEIUIIMHCKUX Op-
raHU3alMi U epcoHana.

PazpaboTka KOHIIEMIIMU MapKETUHTa OTHOIIIE-
HUA B MEIUIMHCKON OpraHu3aluy I03BOJIMIA
BBICTPOUTH 00JIee COBEPIICHHBIE KOMMYHHUKAIIUH
B KaTEropusiX «aJMHUHHUCTPATUBHBIA U BpadeOHBIH
MEPCOHAID) U «IALUEHTHD), CO31aHUE CUTYALIUU ISt
HauboJsee MPOTyKTUBHOTO KOHTAKTA B MOJICUCTEME
«Bpaul—IIallUECHTH», BBEJICHUE CHUCTEMbI MOHHUTO-
pUHTra OIEepalMOHHBIX MPOLECCOB B MEAUIIUHCKOMN

SOCIAL HEALTH AND HEALTH PROTECTION

opranuzanui. MapKkeTHHT OTHOIIEHUN MOKa3hIBaeT
3HAYMMOCTH 110714, BO3PACTA, TIPABOBOW MPHUHAITICHK-
HOCTH MEJUIIMHCKUX opranu3aimi. Kareropum «BHU-
MaHHEe — HEBHUMAaHUE», «Ipy0oCTh — pazapaxe-
HUE», KKOMIIETEHTHOCTh — HEMPO(PECCHOHATU3IM
Bpaueil MpelCTaBISIOTCS KIIOYEBBIMA KOMITOHEH-
TaMi (POPMHPOBAHUS MAPKETUHTAa OTHOIIICHUH B Me-
JTUITMHCKUX OpPraHu3alusx pa3Hoit ¢hopmbl coOCT-
BCHHOCTH.
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CATEGORY OF MARKETING OF RELATIONS
IN MEDICAL ORGANIZATIONS

A.Yu. Abramov, D.I. Kicha, O.V. Rukodainiy

Federal State Autonomous Educational Institution
“Peoples’ Friendship University of Russia”, Moscow, Russia

Abstract. The need for intensification of health care, raises the issue of improving the efficiency of medical organizations.
The article analyzes the current management technology: “marketing relationships in medical organizations”. The aim of the
research was to find the correct “definition of the concept and professional fullness” of the content of relationship marketing
in medical organizations. The authors defined the marketing of relations in medical organizations as “the relationship (mutual
relation) of the subjects of medical care at the level of “doctor-patient”, “administration-personnel”, “relations between medical
organizations and counterparts”, in order to improve the efficiency of activities and the quality of medical care, patients and
medical personnel.

The results are obtained on the basis of a comparative analysis of scientific literature data and authors’ own research.
In the formulation of the research, methods of content analysis of bibliographic data, the sociological method and the authors’
own experience were used. Based on the results of the research, the role of the individual characteristics of patients (gender,
age, occupation, relationship to the composition of patients, transport accessibility, organization of admission) in the formation of
relations between consumers and providers of medical services is shown. In conclusion, based on the results of the study, the
development of marketing relationships at the level of medical organizations of different ownership forms and the need
to improve marketing of communications, social networks and distant forms of work with potential and real patients are justified.
Conceptual bases of the marketing relationship concept in medical organizations of different ownership forms have been
developed.

Key words: marketing relationships, medical organizations, consumers and providers of medical services, patients, personnel,
gender, age, employment, content analysis, sociological method, consumer
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