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transformation of B2B sales. To analyze the impact of digitalization of B2B sales in the wide-profile
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Bsenenne

CoBpeMEHHbBIII ~ MUP  TOCTOSIHHO  MEHS€TCA  IOX  BO3JEHCTBUEM
WH(POPMAIIMOHHBIX TEXHOJOTUM, OM3HECy He0oOXOOUMO TakXke HUATH B HOTY CO
BPEMEHEM U HCIOJIb30BaTh WHHOBAIIMOHHBIE TEXHOJIOTUM IpPU peanu3alvu CBOEH
nesTenbHOCTH. Bee 3To Aano Hayano MosBIEHUIO MHHOBAMOHHBIX OWM3HEC-MOJIEIEH,
KOTOPBIE€ AKTUBHO Pa3BUBAIOTCS M NOAACPKUBAIOTCS PA3IUYHBIMU YIIPABIECHYECKUMHU
MH(POPMAIIMOHHBIMM MHCTpPYMEHTaMHU. MaciuTaOHble U BIEYATISAIONIME — BOT Kak
MOXKHO Ha3BaTh JaHHbIE M3MEHEHUs, BEJb CIEJIOBAHHE B HOTY CO BPEMEHEM — 3TO
OrpOMHasi TEXHUYECKasi, TROpUYECKasi, IpEANpUHUMATENbCKasl U HayuHas padota [6].

[TpennpusiTusaM, 3aHUMAOLIMMCSL TOPTOBIIEH Pa3IMYHOIO THIA 00OPYIOBAHMUS,
TaKXe MPUILIOCh CKOPPEKTHUPOBAaTh CBOE BeAEHUS OW3HECa, OTTAJIKUBASICh OT
COBPEMEHHBIX MHHOBAIIMOHHBIX TEXHOJIOTWI. Bellb COXpaHUTh IMIUPYIOLIUE TO3ULIAN
B YCJIOBHSIX KECTKOM KOHKYPEHIIMU HE TaK-TO MPOCTO.

[uppoBuzamms  B2B-npomaxx  omuH W3 KIIOYEBBIX  (AKTOPOB B
KOHKYPEHTHOCIIOCOOHOM CTpaTrerMy KOMIIAaHMM Ha pPOCCUHCKOM pblHKE. Benp
MpUMEHEHUE U(PPOBBIX TEXHOJIOTHIA B MPOIECCAaX MPOAAXK CIOCOOCTBYET HE TOJIBKO
MOBBIIIEHUIO CKOPOCTHU U 3D (PEeKTUBHOCTH pabOThI, HO U 0OecreunBaeT 00Iee TOUHOE
U TDIyOOKO€ TIOHMMaHHWE TMOTpeOHOCTE KIMEHTOB, a TakXke IMpenjaraer
WHJUBUTyJIU3UPOBAHHBIE TOYEYHO HALICJICHHBIE PEIICHUS.

OnHUM U3 KIIIOYEBBIX MpeumyliecTB nudposuzaunun B2B-nmpoxaxx Ha phiHKe
TUCTPUOBIOIMHU CTajla BO3MOXKHOCTb CO3/IaHMsI TMOKUX U ynoOHbIX B2B-mnardopm,
KaK WHCTPYMEHT JUIsl B3aMMOJCHCTBUA ¢ KineHTamu. B2B-mmardopMmbl ynpomiaroT
IpOLECC CO3/aHusl 3aKa30B, JOCTAaBKHM, OIUIAT U OOCIY)XHBaHHS, YTO B MTOTE
MOJIOXKUTENIbHO CKa3bIBAETCSI HA MOJIb30BATEIIbCKOM OMbBITE U YKPEIUISET JEJIOBbIE
OTHOUIEHMUS.

Kpome Toro, nHHOBalMOHHbIE LIMPPOBBIE TeXHONOTMH B B2B-nponaxax gator
BO3MOXXHOCTh CTPYKTypUpPOBaThb M aHAJU3UPOBaTh OOJbIIME OOBEMBI JIAHHBIX O
MOBEACHUM KJIMEHTOB, a 3TO IOJIOKUTEJIBHO BIUSAET Ha TOYHOCTH IPOTHO3HPOBAHUS
cIpoca, ONTUMHU3AIMI0 ACCOPTUMEHTa MPOAYKIMH U PAa3BUTHE WHIUBHUAYaTbHO

HalleJICHHBIX MAPKETUHTOBBIX CTpaTeruu [2].



IIpeumyiiecTBa BHeAPEHUSA HHCTPYMEHTOB i poBuzaumnu 1ist b2b-0u3Heca

BnusHue WHQPOpPMALMOHHBIX TEXHOJOTMH Ha KauyeCTBO IPEAOCTABISEMBIX
OM3HECOM yCIyr HEOCIOPUMO, OIHAKO MOXHO Oojee JeTalbHO PaCKPBITH
OCOOEHHOCTH U MpeuMyIecTBa HIU(PPOBBIX TeXHONOTUH B B2B-cermenTe u oTBETUTH
Ha BOIIPOC: MOYEMY 3TO TaK HEOOXOIUMO?

Bo-niepBbIX, MIAET POCT MNPONAXK H3-3a ONTHUMHU3ALMU ONEPALMOHHBIX U
BPEMEHHBIX 3aTpar.

Bo-Bropbix, OGmaronaps BHEIpeHHIO HMUPPOBBIX TexHonorud B B2B-mpogaxu
CO3/1a€TCSl MHAUBUAYAJIbHO HACTPOCHHAs, HAILIEJICHHAs HA OIPENEIICHHbIE KaTETOPUN
[IOJIb30BATENIEd WHAUBHIyaIU3aluUsa, a TaKXKe IPENOCTaBIAETCd BO3MOXKHOCTH
MCIIOJIb30BaHUSI TMOKMX HACTPOEK IO Pa3HbIM HAIpPaBICHUSM, KAaK BAapUAHT —
YHHUKaJIbHbIE KOH(DUTYpaluu U1 pa3HbIX TPYIII [10JIb30BaTeNIel U KIMEHTOB, @ UMEHHO
WHJUBUTyaJIbHbIE 0TOOpaKEHUSI IEPCOHANIBHBIX LIEH, aKIWK U T. 1. [4].

B-Tperbux, MEHEMKEPBI MEHEE 3arPYKEHBI, COOTBETCTBEHHO Y HUX MOSIBISAETCS
OoJ1bllIe BpEMEHH Ha pEeUICHHE IPYTUX, HE ONEPAllMOHHBIX, HO HE MEHEE Ba)KHBIX 33/1a4,
YTO B CBOIO OYEpPEIb BEAET K IMOBBIIMIEHUIO CKOPOCTH padOThl M3-3a COKpPAILECHHS
BPEMEHM y4acTHs MEHEIKepa Ha Takue 3aJadyM, Kak IpueM U o0paboTKa 3aka3oB,
peKJIaMaluid, a TakKe APYTUX BXOASIINX OM3HEC-TIOTOKOB [4].

B-ueTBepTHIX, BHEAPEHUE U HACTPOWKA UHTETPALIMMI C YYETHBIMU IPOTPaMMaAMH
IIOCTAaBILMKOB, cepBUCHI API, KOTOpBIE TO3BOMISAIOT OTCIEKUBATH HE TOJIBKO CKIIAJICKHUE
OCTaTKH, HO U MPOYYI0 BaXXHYIO HHPOPMALIMIO B PEKUME PEATHLHOTO BPEMEHH.

B-nsThIX, CHU)KAETCA BIMSHUE YEJIOBEUYECKOTO (haKTopa, a 3TO B CBOIO OYEPEb
CBOJUT K HYJIIO BEPOATHOCTh BO3HUKHOBEHHMSI OIIMOOK IO BUHE NIEPCOHANA.

B-1mecThIX, UCIOJIb30BaHUE IEKTPOHHOTO JTOKYMEHTOO00pOTa C ANEKTPOHHON
M(poBON TONMUCHIO, KOTOPBIA BHeApseTrcss B uudpoBbie B2B-mopranbi, 4ro
3HAYUTENBHO 00JIeTYaeT KOHTPOJIb HaJ JOKYMEHTOOOOPOTOM, MO3BOJIsIsi OOMEHUBATHCS
CU€TaMM, 3aKJIF0YaTh I0r0BOpa, GOPMUPOBATH PA3IUYHbBIE CBOAKU U OTYETHI B OHJIAMH-
pexuMe.

Bce BbllienepeyncieHHoe BeAeT K TOMY, YTO MpH Lu@poBU3aluu Ou3HEca,

KOMITAaHUH JIETKO aBTOMATHU3UPYIOT MPOIecChl cOopa M 00pabOTKH CTAaTUCTUYECKHUX



CBEJCHUN M MpU MOMOIIM TEXHOJOTHMH (POPMHUPYIOTCS aKTyallbHble M MOAPOOHBIE
aHAJIUTUYECKUE OTYETHI, TOJYyUYEHHbIE MOKa3aTelid U3 TaKUX OTYETOB Jlajie€ MOXKHO

HCIIOTIB30BaTh B LIEJSX MOBBIMICHUS 3P PeKkTUBHOCTH cTpaTreruu ousHeca [4].

Pe3ysbTarhl, NePCNeKTHBbI U PUCKH AaBTOMATH3ALUH JIEKTPOHHOMI
B2B-Toprosiu y npou3Boaureieid 1 JMCTPUOBIOTOPOB

O6mumit 006EM nHTEpHET-ToproBiu B Poccun ¢ 2020 no 2023 1. Beipoc ¢ 3 10 16
TpJH pyo., T ecTh Ha 80%, 9TO TOBOPUT O POCTE BIUSHHS ITUGPOBBIX TEXHOJIOTHI HA
POCCUNCKHIA PHIHOK MPOJIAXK, U C KAXKJIBIM T0OJIOM 3TO BIUSHUE OyAeT TOJIbKO pacTu [7].
Bce kpynHble mpennpusiTHs, 3aHMMAaOIIMecs IUCTPUOBIOLMEH, yXKe Mepeuuid Ha
uudpoBbie MHTEpHET-IAaTPopMbl. [IporHo3sl amepukaHckoi komnanuu Nasdaq
roBOPAT 0 ToM, 4TO K 2040 1. 95 % Bcex MOKYMNOK KUTENEeH pa3BUTHIX CTpaH OyayT
OCYLIECTBIISATbCA B OHJIAH-(popMaTe.

B HacTosIiee BpeMs MpakTUYECKH KKl Marazul aiis norpeoureneit (B2C)
IOPUCYTCTBYET B OHJIAWH-IPOCTpPAHCTBE, NPUYEM OBTO OOBIYHO HE IPOCTO
MH(OpPMAIIMOHHBIE CANThl, a IOJHOLUEHHbIE HWHTEPHET-Mara3uHbl C KaTajioramu,
uHpopMaMel 0 HAJMYMKM TOBAapOB, OHJIAWH-OIUIATOM M JOCTAaBKOM. DTOT CErMEHT
AJIEKTPOHHOM TOPTOBIM JTOCTATOYHO M3Y4Y€H, U Ha CETOAHSIIHUI JEHb CYIIECTBYIOT
TOTOBBIE PEILIEHHUS, KOTOPBIE MO3BOJISIOT OBICTPO U OTHOCUTENBHO HEAOPOTO CO3/1aBaTh
WHTEPHET-Mara3uHbl C THTIOBBIM (PYHKIIMOHAJIOM.

Takxe MpOMCXOOUT AKTUBHOE Pa3BUTHE MPOLECCA aBTOMATU3ALMHU B CEKTOPE
KPYIHBIX TMPOU3BOACTBEHHBIX KOMIAHUW M y AUCTpuObIOTOpoB. Ha mnpotsxenuun
JUTUTEIILHOTO BPEMEHH UM OBLIIO CIIOKHO OPTaHu30BaTh A (HEKTUBHYIO padOTy OHJIAMH
C TOBapaMu M YIPaBJICHUEM MPOJAXK [l Pa3IMUHBIX IOpUandYecKuX auil. OgHako 3a
IIOCJIETHAE 5 JIET CHUTyallusl B CEKTOPE KPYIHBIX IPOW3BOJACTBEHHBIX KOMIIAHUW W
TUCTPUOBIOTOPOB CTaJla CTPEMUTENLHO MEHAThCs. Hauanack akTuBHas udpoBU3aiys
TOPTOBBIX M TPOU3BOJCTBEHHBIX MEXaHU3MOB: MOSABWINUCH IepBbie B2B-moprainsl,
TUYHBIC KAaOMHETHI JJIs MapTHEpoB (nuiepoB), B2B-mapkeTmiielichl, T7e yudTeHa BCE

Joruka padortsl [5, c.3].



B2B-nopran — 310 BeO-cucTema, KoTopasi COCTOUT U3 Pa3IMYHbIX KOMIIOHEHTOB,
TaKUX Kak JMYHBIA KaOWHET, Karaylor, MOpTajl, CUCTEMa YIpPAaBIICHUS 3aKa3aMu,
JO0KyMeHTO000poT u 1p. Bece 310 HeoOXoauMo A aBTOMAaTU3alMi B3aUMOACHCTBUS
MEXAY TMPOU3BOAUTENIEM U JUCTPUOBIOTOPOM C UX JWiepaMd WiId Ou3Hec-
naptHepaMu. Takke  CYIIECTBYIOT  pPa3lU4yHbIE TEPMHHBI, PaCKpPBIBAIOIINE
pa3HOOOpa3HBIN byHKITHOHAT 3TOU CUCTEMBI: JTUIHBIN KaOWHET
KOHTpareHTa/moKymnaresis, TmopTaJ MocTaBmukoB, B2B-mapkermneiic, B2B-
iaropMma, ONTOBBIA MHTEPHET-Mara3uH, MHTepHET-Mara3ut JJis JUIepos |5, c. 4].

B pamkax uccrnenoBanusi BakHocTH IudpoBusanuu B2B-nponax Ha pbiHke
JTUCTPUOBIOIIMU 332 OCHOBY OBLIO B3SITO MCCIENOBAaHUE, KOTOPOE MPOBOIUIIOCH C
¢deBpans 2021 r. o suBapp 2022 1. komnaHuen «PakT», U3BECTHOM Ha PHIHKE Kak
UHTErpatop I1UGPOBBIX pEIICHUNA IS aBTOMATHU3AIlMUd OW3HEC-TIPOIIECCOB U
MOJIB3YIOIIEHCS TMOMYJISIPHOCTBIO Y INUPOKOrO Kpyra OusHec mul. B pamkax
WCCJICIOBAHUS HCHOJIb30BAIMCh KOJMYECTBEHHBIM W KAYECTBCHHBIM METONbl. B
KOJINYECTBEHHOM HCCIICOBAaHUM TMPUHSUIM y4yacTue 26 mnpousBoautenen u 12
nucTpuObIOTOpOB U3 10 oTpacieit ¢ rogoBoit Beipyukoit ot 1 mipa pyouieid. C ceHTaops
2021 r. mo suBapb 2022 T. KOJTUYECTBEHHBIM METOJAOM OBUIM OMNPOIIEHBI eme 72
pEeCIOoHJIeHTa, U3 KOTOphIX 41 mpousBoauTeNs U 31 1ucTpudbIOTOp. B cCTaTHCTHYECKUX
pe3ysbrarax MCCJIEIOBAHUS UCMOJB30BAIMCHL 0000mEHHBIE AaHHBIE 10 110
ONPOILIEHHBIM pecroHAeHTaM. Onpoc MPOBOAMIICS aHOHUMHO, TOATOMY TOJTy4YEHHBIE
JTAHHBIE MOXKHO CUYUTaTh 0OBbEKTUBHBIMU U IOCTOBEPHBIMH [5, C. 5].

B pamMkax ananm3a ObUTH OPEIEICHBI CIACYIONINE 3a/1a4Hn:

l. N3yuyenue ocobeHHOCTEHN 1 MTPOOIeM KOMITaHUM, KOTOPbIE CTAIKHUBAIOTCSA
C HEOOXOAMMOCThIO aBTOMaTu3auu B2B-nuctpubsronuu.

2. Ornenka s dexrtuBHocTH BHEenpeHus: B2B-noprasnos.

Yto ke cTajso NpearnochlIKON K BHEAPEHUIO ITU(PPOBBIX TEXHOJOTUM B CEKTOP
MPOU3BOJACTBA W AUCTpuObonMu? HeoOxoaumMo OTMETUTh, YTO TOJIH30BATEIN
MPOCTIMPYIOT OMBIT POSHUYHON OHJIAH-KOMMEPIIUU Ha cpepy ONTOBBIX 3aKyMOK, U3-
32 4ero HaONIOJAeTCs TEHJEHUUs CTPEMJIEHUS K MOJYYEHHUIO YIOOHOro cepBHCca U

MOCJIeI0BATEIbHOTO pocTa MoTpedbHocTel kineHToB B B2B-cdepe. BaxxHo monumars,



yT0 B cekTtope B2B-mpogax Oosbllie HIOAHCOB U coenuuKkd B IMOAXONAX,
MHCTPYMEHTAX M MOJAEIAX MNpoAax. Beulo BBIABICHO, YTO HA MOCIEAHUE 3 Trojaa
npunuiock 80% BHenpeHuil Bcex B2B-nopTanos u3 onpomeHHbIX pecnonaeHTos. Ha
puc. 1 MBI MOXEM YBHAECTh KIIIOYEBBIC MPEANOCHUIKH, KOTOPHIE BBIICIHIN

peCIOHACHTHI ITpH co3nannu B2B-nopranos.

MNorpebrocts naptHepos & uidposom
p3oumoneicTeum, pabors ¢ self service

Onmiamstsoums uanepxex

Crepoeanke 3a KOHEYDEHTOMM

Yeenuiecwe yucno NopTHEROB

HDSHLHIOHIIPOHIJHIIB KOMAOHHH
KK HHHOBOUMOHHOTD NOpTHEpE

Y8enuueHHe TOBOPHOA MOTPHUS

SKCTEHCHBHBIA MYTh PO3E
npofax

0% 20% 40% 60% 80% 100%

Puc. 1. KnroueBblie nipeanochuiku co3ganus B2B-noprana.
Hcmounux: [5].

Fig. 1. Key prerequisites for creating a B2B portal.
Source: [5].

KiroueBbiM hakTOpoM, 1Mo UTOTaM Ompoca, Jjisi KOMIaHUu#N cTajia TOTPeOHOCTh
napTHepoB B IM(poBoM B3aummoneicTBuU. Ha BTOpoM MecTe — onTHUMU3AIUS
u3nepkek. [Ipu 3ToM npuBIeUeHNE HOBBIX MAPTHEPOB C MOMOILBIO OHJIAHH-CEPBUCOB
JUIsT OOJIBITMHCTBA KOMITAHUK HE SIBJISIIOCH MTEPBOOYEPETHON 3amadeii, TO €CTh OBLIO

CTpPEMJICHHUE COXPAHUTH JIOSTILHOCTh YKE JEHCTBYIOIIMUX MapTHEPOB |35, c. §].



B onpenenenHbii MOMEHT OOJBITMHCTBO KOMITAHUM YBHJIENIH, KaK TTPOU3OIILIO
M3MEHEHHE Ha PBhIHKE B MOJIb3y OHJIaH-mpoaax. [Ipu 3Tom pecnoHieHTaMu ObLIO
OTMEUEHO, YTO B YCJIIOBUSX MOCTOSHHOW KOHKYPEHIIUU JIJIsl TAPTHEPOB KPaiiHE BaXKHBI
TaKWE€ TOKa3aTelid, KaK OINEpPaTUBHOCThb, AOCTYMHOCTb, BO3MOYKHOCTh HOCMOTPETH
KaTajor W YBHUACTh aKTyaJbHBIC IICHHl M OCTATKH, BBIOpATh TOBAp, IMOCYHUTATH
CTOMMOCTh W O(OPMHUTH 3aKa3 B JIIOOO€ BpeMs W U3 JIOOOW TOYKH CTpaHBI.
Hudposuzaius crana HEOOXOAUMOCTBIO B LIESAX YAEpKAHUS HE TOJIBKO MAPTHEPOB, HO
U KOHKYPEHTHBIX TIO3WIMA HAa pbIHKE. MHOTHM KOMIAHUSAM TSDKEIO OBLIO
MepecTpanBaTh yxKe CylIeCTBYIONIME OM3HEC-TIPOIIECChl, MHOTHE HE 3HAJIH, YTO KIaTh
nocie BHeApenust B2B-nopraia, motoMmy 4to Bce OU3HEC-TTPOIIECChl ObUTH OTIIa>KEHBI
B umMmeromemcs popmare, a udpoBU3aIus craia HeoOXxoauMocThio. Ha puc. 2 MmoxxHO
YBHJIETb, B ITOJIHOW JIM MEPE 0’KUIAHUS PECIIOHAEHTOB OINPABIATIUCh MTOCIE BHEAPEHUS

UU(POBBIX TEXHOJIOTUH.

Kaxkue y sBac 66111 oxxuaaHua ot B2B-nopTana Ao BHeApeHUs U nocne?

M o W nocne

MoBRILLERNA NOANEHOCTIA WM YOOGCTES
DOG0TE NOLTHEPOR 92%
ONTUMUZALWA POSOYErs BREMEHH
COTRYAHWKOE

92%
L%

OryNAeMocTs NEOEKTH B TEYEHME
2 net

MonoxMTensHERN OTI6E ounepoe

YNoEAOCUMTE BHIHEC-NPOUSCCH

Peanu3osars NpUENEUEHKE = 40%
29%

NOPTHEEOE Yepel MHTERHET

20%

MoBbILEHUE CREAHEND Yeka 9%
18%
Paclivperde phiHkd CobITA 245%
0% 25% 50% 75% 100%

Puc. 2. Oxunanusa ot B2B-noprana 1o BBeIeHHS U TIOCIIE.

Hctounuk: [5].

Fig. 2. Expectations from the B2B portal before and after the introduction.
Source: [3].



[locne BHempenuss mnoprana 92 % mnpousBoguTeNe U JUCTPUOBIOTOPOB
NOATBEPAWIIM, YTO HMX OXHAAHUS 1O ONTHUMH3aLUU PalbOThl COTPYIHUKOB U
COKpaIIeHHsI BpeMEHH Ha 00pabOoTKy 3aKa30B onpaBaainch. Takxke 86 % «mao» u 92 %
«TOCIIe» OTMETHIIN, YTO MOBBICUJIACH JIOSIIBHOCTD KIIMEHTOB, a padoTaTh C mapTHEpaMu
crtaino ynoOHee. Ilopras mNO3BOJNIMI aBTOMAarH3UPOBATH HE TOJIBKO MPOJAXKHU C
MapTHEPOM, HO U IIEHTPAIM30BATh BCIO KOMMYHUKaIuIo ¢ auiepamu: POS matepuansi,
IpPEe3eHTallH, O3HAKOMJICHHUSI C HOBOM JIMHEWKOM, 3aKa3 MapKETUHTOBON MOIICPKKH,
oOyyaromye marepuaybl, omnpochl, oOMeH ceprudukaramMmu. COOTBETCTBEHHO, BCE
OXKUJJaHUs ObLIN ONpaBIaHbl, a KOMITAHUU, TIPUJIEPKUBASICh COBPEMEHHBIX TEHIACHITUH,
COXPAHSIOT CBOM KOHKYPEHTHbIC To3uliuu [5, ¢. 16]. [lapTHEpsl MOATBEPKAAIOT, YTO
HaJIMuve OHJIalH-TIIaT(OPM CTAJIO HEMTOCPEACTBEHHBIM MPEUMYIIIECTBOM IIPU BHIOOpE

COTPYAHHUYICCTBA TOM WJIM MHOM KOMIIaHUHM.

3akiroueHune

Takum 00pa3oM, MOXKHO clielarh BbIBOJ, 4TO LudpoBuzaims B2B-nponmax
UTPaeT KJIIOYEBYIO POJIb B TOBBIIMICHHH KOHKYPEHTOCIIOCOOHOCTH TPEINPHUSATHS Ha
POCCHUICKOM phIHKE, 00ecnieunBas 6osee 3(pheKTUBHOE B3aMMOICHCTBUE C KIIMEHTaMHU,
ONITHMH3AINIO OU3HEC-TIPOIIECCOB U CO3JaHNE KOHKYPEHTHBIX MTPEUMYIICCTR.

BrlsiBieHre BHYTPEHHUX PE3EPBOB OpTraHmu3aIiii, 3(HEKTUBHOE NCITOh30BAaHUE
PECYpCOB U CHIDKEHHE 3arpaT TaKXe WIpaloT BaxkHYI poib. [lporeccHbie u
MIPOAYKTOBBIC MHHOBAITUH TIO3BOJIIOT PACIIUPSITh ACCOPTUMEHT M TTO3UIIMH HA PHIHKE.
Kpome Toro, mudpoBasi Tpanchopmariusi yCiaoBUil U Cpellbl Pa3BUTHS MPEATNPUATUS
OKa3bIBAaET IMpPSIMOE BIWSHHUE Ha TOBBIINIEHHE €r0 KOHKYPEHTOCIOCOOHOCTH Ha
POCCHICKOM PBIHKE.

OcHOBHBIMH (haKTOpaMH TOBBIIMIECHUS KOHKYPEHTOCIIOCOOHOCTH B YCIOBHSIX
nudpoBoii  TpaHchOpMAIMK  SBISIOTCS  DJIEKTPOHHO-CETEBBIC  WHCTHUTYTHI,
peanu3yrolme HOBBIE BO3MOXXHOCTH. BaXHOM CTpaTrerMyecKou 3aJader OCTaeTcs
co3manre MUMPOBBIX TMIATHOPM YMPABICHUS IKOHOMHUKOW B IENAX TMOAJCPKKA

KOHKYPEHTHBIX IMO3ULUN NpeanpusaTus [2].



Komnanum, 3anumaromuecs B2B-npoaaxxamu, JOKHBI ONIEPATUBHO BHEAPSTH
IU(PPOBbIE TEXHOJOTMH W Pa3BUBATh 3JIEKTPOHHBIE IUIATQPOPMBI, UTOOBI 3aHATH
auaupyomue no3unud. Yem  OpicTpee KOMIIAaHHMS OCBaWBaeT M BHEIpSET
MHHOBAI[MOHHBIC TEXHOJIOTUH, TEM BBIIIE IIAHCHI HA JOCTU)KEHUE PE3YJIBTATOB.

Mmuorue acnektsl B2B-npogax 3aumMmctByrotcst u3 cermenta B2C. Ognum u3
OCHOBHBIX TpeHIOB B B2B-mponaxax, KoTopbiii OyaeT pa3BUBaThbcs B OmKaiIime
TO/Ibl, SIBJISIETCSI IEPCOHAIM3UPOBAHHBIN MOAXO K KaKIOMY ONITOBOMY KJIMEHTY.

Eme omuuM BaxkHBIM (PAKTOpPOM, KOTOPBIH HUrpoku B2B-pbiHKa 1OMKHBI
YUUTBIBATh, SBJISETCS TOT (akT, yTo LU(ppPOBOE NIpeoOpa3oBaHUE B MpojaxkKax
HEBO3MOXHO 0e3 o01ieil nudpoBU3ai KOMIIAHUH, KaCAIOLIEICs KaKk aBTOMaTU3aluu
pabotrsl  back-office  mompasnenenuil, Tak W aBTOMaTu3alldd  OCHOBHBIX

IIPONU3BOACTBCHHLIX ITPOLICCCOB.
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