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OCOBEHHOCTU NPUMEHEHUSA PA3JINYHbIX PEKJIAMHbIX
MHCTPYMEHTOB B POCCUU

.. KarkoBa

HaumoHarbHBIN MCCIIeN0BaTENbCKIAN YHUBEPCUTET BhICIIast IKoj1a 3KOHOMUKHI
ya. Kupnuunas, 33, Mockea, Poccus, 105187

OpHoli U3 HauboJiee BaXKHBIX U aKTyaJIbHBIX MIPOOJIeM OM3Heca SABISIETCS TTOMCK ONMTUMAaJIbHBIX
PEKJIAMHBIX OI0/KETOB M MX pacIipeieIeHHs IO peKJIaMHBIM MHCTpYMeHTaM. JlaHHOe McclieIoBaHKe
MMOCBSIIIIEHO aHAJIU3Y PeKJIaMHBIX OI0/KETOB U MX CTPYKTYPhI Ha pOCCHUIICKOM pbIHKe. B paboTe cpaB-
HMBAIOTCS pa3IMYHbIe BUIbI peKIaMOaaTeielt U Jal0TCsl pEKOMEHAALIMU IO UCTTOJIb30BaHUIO PeKIaM-
HbIX UHCTpYMeHTOB B Poccuu. Ha ocHoBaHuu nanHbIX 500 KOMMaHUi1, pabOTaOIIMX U peKJIaMUPY-
IOLIMX CBOIO MPOIYKIIMIO HA POCCUIICKOM PbIHKE, ObLIO MPOBEAEHO aHAIU3-1CCIeq0BaHEe, OCHOB-
HBIMM METOJaMM KOTOPOTO CTaJy CPaBHEHUE CPEAHUX U KOPPEISIIMOHHBIN aHanu3. B padore
HaiiIeHbl 3HAYMMbIE Pa3JInYus B IPUMEHEHUU PEKIaMHBIX MHCTPYMEHTOB MEXIY peKJiaMoIaTeIsi-
MM U3 pa3HbIX TUTIOB OM3HECA U CEKTOPOB SKOHOMUKU. BbI10 HaliieHOo, YTO TPOM3BOAMTEIN TOBAPOB
U YCJIYT OOJIbIIIe UCTIOJB3YIOT TEeBU3MOHHYIO PeKIaMy, HeXer Apyrue peKaaMHble MHCTPYMEHTHI,
a PO3HUYHBIE CETU UCIIOJIb3YIOT HAPYXHYIO, Paii0- U MHTEPHET-peKIamMy JUIsl POABMKEHUS CBOEH
nponykuuu. Kommnanuu, mpojaroiiye ToBapbl MOBCEAHEBHOTO CIIpOca, MPUMEHSIOT B OCHOBHOM
TeJIeBU3MOHHYIO peKiiaMy. GUpMBI, Mpoaalolye TOBaphl IUIMTEILHOTO TTOJIb30BaHUSI, BMECTO TeJle-
BU3MOHHOI PeKJIaMbl UCTIOJB3YIOT HAPYKHYI0, MHTEPHET- U paaropekiamy. [IponaBiibl TOBapoB
POCKOIIIM PeKJIAMUPYIOTCS TOJBKO B TIpecce, TOTAa Kak KOMITaHUM U3 chepbl YCIYT aKTUBHO HC-
MOJIB3YIOT PAINO-, HAPYXKHYIO- M MHTEPHET-pekaamy. Pe3yasraTsl uccaenoBaHUs TOATBEPIUIN Bbl-
BOJIbI 3apYOEXKHBIX MCCIIEIoBaTe el 0 3HAYMMOM BJIIMSTHUM TUTIAa OM3Heca U CEKTopa Ha pacrpenese-
HUE peKJIaMHOro OIoKeTa.

KiioueBble clioBa: pekjJiaMHble MHCTPYMEHTBI, pEKJIaMHBIi OI0[KeT, peKJIaMHbIe CPENCTBA, pe-
KJIaMOJIaTeN M, MeJra, peKJIaMHOe MeIUITHOE TUTAaHNPOBaHUE

BeepeHue

PexiiaMa — OCHOBHOIM MHCTPYMEHT IIPOIBIKEHUS KOMIIAHUI Ha peiHKe. OHAa Mc-
OJIb3YeTCs OOIBIIMHCTBOM peKIaMoaaTesieii IUIsl yBeJUMYEeHUSI OCBEIOMICHHOCTH T10-
TpeOUuTeIei, MX TOTOBHOCTU KYITUTh U PEKOMEHIOBATh IIPOAYKT, YTO B CBOIO O4Yepelb
BJIMSIET Ha MIPOAAXH 1 MPUObLIL KOMITaHUU. K TpaaIulIMOHHBIM peKJIaMHBIM UHCTPY-
MEHTaM OTHOCATCS peKjiama Ha TeJIeBUACHUHU, paauo, B Iipecce, MHTepHETe U HApyX-
Has peksiama. Kak cyiecTByoliue, Tak ¥ MOTeHIMalbHbIe PEKIaMOIATEIN 3auHTEPE-
COBaHbI B aHAJIM3€ OOIINX PEKJIAMHBIX OI0KETOB M UX pacIIpeaeIeHUs 110 MTHCTPYMEH-
TaM, TaK KakK, C OIHOI CTOPOHBI, peKjIaMa IO3BOJISIET IIPUBJICKATh NOTPeOUTENCH U
yBEJIMUYMBATh JOJII0 PBIHKA, 4, C APYTOil CTOPOHBI, OAMH U3 CaAMBbIX JOPOTOCTOSIIIUX
pacxonoB (pupMbl. B HaydHOM CO00I1IeCTBEe TeMaTHKa U3YYeHUs PEKJIAMHBIX OIOJIKETOB
U UX CTPYKTYPBI TaKXKe OYEeHb BOCTpeOOBaHa.
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0030p NUTEpaTypbI

MHOXeCTBO HayYHBIX CTaTeil ITOCBAIIEHO aHAIM3Y PeKJIaMHbBIX OI0KETOB, MX CTPYK-
TypBl, IMHAMMKU, Pe3yIbTaTUBHOCTU. OCHOBHBIM acCIIeKTOM, HHTEPECYIOIIMM HUCCIIe-
IIoBaTeJIeil, SIBJIIETCSI TOMCK (DaKTOPOB BIMSIONMINX Ha PEKJIAMHBIEC OFOIKETHI M X pac-
IIpeaesieHre o MHCTpyMeHTaM. HekoTopsle nccieamoBaTe/ i CINTaloT, YTO BHYTPSHHIE
B3aMMOOTHOIIIEHUSI COTPYIHUKOB B KOMITAHWHU BIMSIOT Ha pacrpeieieHre peKJIaMHO-
ro oromxera (Piercy, 1987). ipyrue aBTOpbI BBIASASIOT CTAANUIO XKU3HEHHOIO LIUKIa
OpeHJa KaK OCHOBHOM MapaMeTp, BIAUSIOIINI HA CTPYKTYPY PEKJIaMHOTO OokeTa
(Craig, Rao, 1980). Ho 60JBIIMHCTBO YYEHBIX CXOASATCS BO MHEHUH, YTO OCHOBHYIO
pOJb B peKJIAaMHOM IUIAaHMPOBAaHUM UTpaeT pazMmep opeHga (Danenberg, 2016), Tun
ousHeca (Nowak, 1993), cexTop u reorpaduyeckoe 1nojioxxeHue komnanuu (Bigné,
1995). B nanHoli pa®oTe MJIs aHaJIM3a B3SIThl UMEHHO 3TU XapaKTePUCTUKM: TUIT OU3-
Heca, CEKTOp, pa3Mep U reorpadudeckoe MojoxeHne GrupMabl.

Kesun Kemnnep B cBoeii ctarbe (Keller, 2001) mpoaHaan3mpoBan pa3andHbIe pe-
KJIaMHbI€ MHCTPYMEHTHI U TIPEIJIOXKIII PSII MAKpO- 1 MUKPOKPUTEPUEB IJIsT BEIOOpA
TeX WJIX MHBIX THCTPYMEHTOB peKjlaMoaaTeisIMU. B mTaHHOM MCClIeqOBaHNT TaKKe IIPO-
BOJIUTCS aHAJIN3 Pa3IMIHBIX MHCTPYMEHTOB, 1 JAIOTCS PEKOMEHIAIIN 1T pEKJIaMO-
Jareye.

TakuM 00pa3om, 3a MocaeaHUE IECATUIETHS POBEASHO MHOXECTBO MCCIIeTIOBaHU I
Mo paccMatpuBaeMoii TeMatuke. Ho, HecMOTpsl Ha 3TO, OOJBIIMHCTBO PabOT UMEIOT
psii OTpaHWMYEHUI M HEJOCTATKOB, TAKUX KaK: aHAJIM3 Y3KOOTPACIeBBIX KOMIIAHWIA,
HCITOJIb30BaHUE HeaKTyalbHOU MH(bOpMaIK, 0030p 3apyO0eKHBIX PHIHKOB. [ToaTOoMy
HEO0XOIMMO COBPEMEHHOE KOMILIEKCHOE UCCIEAOBAaHME aKTyaIbHbIX PEKJIAMHBIX OFO/1-
JKETOB U MX pacIpeiesIeHHsI Ha POCCUICKOM PhIHKE.

MeToabl nccnepoBaHus

OOBEKTOM JIJISI UCCIIEAOBAHMS BRIOpaHbI KOMITAHUM-PEeKIaMOIaTe In Ha POCCUIICKOM
pekiaMHOM peiHKe. MccaenyeMbiMu KoMOaHuIMHU ctaiy S00 KpyITHEHIIMX peKJIaMo-
Jaresieid, paboTalolMX ¥ PEKIaMUPYIOLIMX CBOIO ITPOIYKIINIO HA POCCUICKOM PBIHKE.

Ilens naHHOTO MCCAEA0BaHMSI COCTOUT B OLIEHKE MCIIOIb30BaHUS pa3InyHbIX pe-
KJIaMHBIX UHCTPYMEHTOB Ha POCCUIICKOM PBIHKE.

OcCHOBHBbIE 3a7a4 UCCIIeTOBAHNS:

1) cpaBHEeHUE pa3IMYHBIX TUIIOB PeKJIaMOIaTe el 110 PEKJIAMHBIM OIOIKEeTaM M MX
CTPYKTYpe;

2) mpencTaBiIcHUE BEIBOJOB M PEKOMEHIAIIMI IJI1 KOMITAHWI, INIAHUPYIOIINX pa-
0oTaTh Ha PeKJIAMHOM pBIHKe Poccun.

W3 pe3ynbTaToB MOHUTOpPUHTIA uccaenoBaTeabckux koMmmnanuii TNS Russia u
«9CITAP-AHanuTuk» 66u1a coOpaHa 6a3a JTaHHBIX ITO BCEM PeKJIaMHbIM pacxodaM (Ha
pexnamy Ha TB, panuo, B ipecce, MUHTepHETE M HapyXHYIO pekiamy) 500 KpyITHEAIINX,
pabotaronux B Poccun, poccuiickux 1 3apy0eskHBIX KOMITAaHWI-peKiaMoaaTeieit u3
Pa3IUYHBIX CEKTOPOB 93KOHOMUKM 3a 2013 roa. JlaHHBIH TTepuo BEIOpaH KaK OTHOCH -
TEJIbHO CTaOMJIbHBIN U MOKa3aTeJbHbII IS CPaBHEHMSI C 3apyOEeXKHBIMM MpaKTUKaMU
U pe3yabratamu uccienoBaHuii. CoBoKyIHasl 3aHMMaeMasi STUMU KOMIaHUSIMU 1011
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PEKIIAMHOTO PhIHKA B IEHEXXHOM BBIPaKEHUU cocTaBuia 76%, T.e. TOJIy4eHbI HaleXKHbIE
1 JOCTOBEPHbBIC JAaHHEIE O PHIHKE.

W3 geThIpex mpuBeaeHHBIX paHee (haKTOPOB, MPEANOJI0XUTEIbHO 0Ka3hIBAIOIINX
BJIMSIHME Ha peKJIaMHO€ IJIaHMPOBaHYe, 1Ba OOBEAMHSIOT MOJIy4eHHYIO BHIOOPKY U 1Ba
€e CerMEeHTUPYIOT. Bce KoMITaHUY B UCCIEIOBAaHUM T10 pa3Mepy SBIISIIOTCS KpYITHE -
IIMMU, a TI0 TeorpadpuecKOMY IOJIOKEHIIO — pabOTaIOIIMMU Ha pOCCUICKOM PhIHKE.
Ho paznmyaer ux T 6U3Heca U CEKTOP SKOHOMUKM.

I1o Tumy 6u3Heca Bce KOMIAaHUM IIOAeIeHBI Ha (GUPMBI, IIPOIAIOIINE CBOIO IIPO-
IYKIINIO KOHEYHBIM MoTpeduTesrsM — ¢usndeckuM jgunam (B2C) n ipomatomne ee
JIpyroMy OM3HECY — OITOBBLIM (hrpMaM MU po3HUYHBIM ceTsiM (B2B).

Ha pucynke 1 1mokasaHo, 4TO B BEIOOPKY monaiu
KOMITAaHUM 000X TUITOB OM3Heca, HO IPOU3BOAUTEIEH
U ONTOBBLIX (PUPM B UCCIIEAOBAHUM YyTh 6obliie (57%
M 283 KOMIaHMN ), YeM PO3HUYHBIX ceTelt (43% vnn
217 KoMITaHu).

Bce koMmnaHuu, nonaBiiue B BLIOOPKY, pa3jiMyaeT
Tak>Xe MPOAYKIIYs, KOTOPYIO OHU MpoaawT. B padote
HCTIONIB3YeTCs Kinaccudukaius ToBapoB u yciayr Ou-
nuna Kotnepa (Kotnep, 2007). OH npeaioxXui 1eJUTh
BCE IIOTPEOUTEIbCKIE TOBAPHI U YCIIYTH HA YEThIpE Ka-
TEropumn: Puc. 1. PacnpeneneHne KomnaHui

1) ToBapsI MoBcemHeBHOTO cripoca — Fast Moving no Tny 6usHeca
Consumer Goods (FMCG) — 310 ToBaphl, TOJTHOCTHIO [Fig. 1£)Di5tribmi°n of companies

y type of business]
MnoTpeodasieMble 32 OAWH UM HECKOIBKO IIUKJIOB MC-
MMOJIB30BaHMs. Takue TOBaphl CTOSIT OTHOCUTEIBLHO JEIIeBO, IIPHUOOPETAIOTCs YacTo 1
MaJIBIMU TTOpUHSIMU. K HIM OTHOCATCS IIPOAYKTHI ITMTaHMsI, OBITOBASI XUMUSI, KOCME-
THKA, MEIVKAMEHTHI,

2) ToBapHhl AIUTEILHOTO TTob30oBaHus — Consumer Durables (CD) — 3710 TOBapsI,
BBIIEPKMBAIOIIE MHOTOKPAaTHOE UCTI0JIb30BaHKe. OHU CTOSIT TOPOXKeE, IPUOOpETaIOT-
cs pexe. [TorpeduTens B mpollecce BHIOOPa M MOKYITKM, KaK ITPaBUIO, CPaBHUBAET NX
Mexay coboit. [IppuMepaMu MOTYT CITy>KMTh aBTOMOOMIIN, OBITOBAsI TEXHUKA M 3JICKTPO-
HHUKa, MeOellb, CTPOUTEIbHBIC MaTepHUAIIBI I OIEKIA;

3) npeMmuanbHbIe TOBApEl — Premium Luxury Goods (PLG) — 3T0 TOBapsI ¢ yHU-
KaJIbHBIMU XapaKTepUCTUKAMU UJIY OTIEIbHbIE MapOUHbIE TOBaphl, paau IpruodpeTe-
HUsI KOTOPBIX ITOKYMNAaTeIU TOTOBbI 3aTPATUTh TOMOJHUTEIbHbIE YCHIMS. Takue ToBaphbl
He TIpeAIToJIaraloT HUKaKMX CpaBHEHWI , OTPeOUTEIM TOUHO 3HAIOT, 4ero XotdT. [1pu-
MepaMU MOTYT OBITh AM3alfHepCcKast 0feXaa, 00yBb, TapGIOMEpHsl, SJIUTHBIN aJIKOTOJb,
IOBEJIMPHBIC U3IEIUS 1 Yachl, SJIMTHBIC AaBTOMOOWIIM, SIXThI, CAMOJICTHI;

4) ycayru — Services — 3T0 JTIOOBIE IEHCTBUS, MEPOIIPUSITUS VUTH BBITOIBI, KOTOPBIE
O/IHA CTOPOHA IIPOAAET APYroil M KOTOPhIe B OCHOBHOM HEOCSI3aeMbl I HE IIPUBOIST K
3aBJafEHUIO YeM-1100. YcayraM MPUCYIIM YeThIpe XapaKTePUCTUKI; HEOCSI3aeMOCTh
JT0 MOMEHTA IPUOOPETEHNST, HEOTAECIMMOCTh OT UICTOYHMKA, HETIOCTOSTHCTBO KayeCcTBa
1 HecoxpaHseMocTh. [IpuMepaMy MOTYT CIIYKUTH YCIIYTH B 00J1aCT 00Opa30BaHUsI,
3IpaBOOXpaHEHMs, TOCTeIPUHUMCTBA, 0JIarOyCTPOMCTBA, KOHCYIBTUPOBAHMS U pa3BIIe-
YEHUI.
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Services
29%

PLG
3%

Puc. 2. PacnpegeneHue koMmnaHui no
TUNY NPOAaBaeMbIX TOBAPOB UM YCIYT
[Fig. 2. Distribution of companies
by type of goods or services]

Ha pucyHke 2 mokazaHo pacrnpezeeHre KOM-
IMaHUI B BEIOOPKE: KOMIIAHUM, TIpeaIaralomx
TOBaphl HOBCEAHEBHOTO CIIPOCA U IJIUTEIbHOIO
MOJIb30BaHUs 110 34 %, mpeacTaBisioux chepy
yenyr — 29% v 3% cocTaBIIsIIOT KOMITAHUH C TIpe-
MUAaJIbHBIMU TOBapaMU U TOBapaMM POCKOIIIM.
OTU JaHHBIC OTPAXKAIOT ITOJIOXKEHME Ha PHIHKE B
LIEJIOM: IIPOM3BOAUTEICH 1 IIPOAAaBIIOB TOBAPOB
pockouu B Poccrn oueHb Majio, BCeX OCTaIbHBIX
TUIIOB MIPUOIM3UTEIBHO I10 TPETU PHIHKA B Ha-
TypajabHOM BBIPaXKCHUU.

PesynbraTbl

Hcxons u3 npoBeaeHHOTo 0030pa TUTepary-
PBI TIpeaojaraeTcs, YTo TUM OU3Heca U TUTI TO-
Bapa WM YCJIyTY BIUSIIOT Ha pacnpe/eieHre pekiamHoro oomketa. [lToaTomy B pabo-
T€ BBIABUHYTHI CJICIYIONINE TUIIOTE3bI:

1) cymiecTByeT 3HaUYMMasl B3aMOCBSI3b MEXIY TUIIOM OM3Heca U pacrpenejeHueM
peKJIaMHOTro OIoKeTa KOMIIaHUU;

2) cyliecTBYeT 3HaYMMasl B3aMMOCBSI3b MEXIy TUIIOM ITPOIaBaeMOro ToBapa uin
YCJIYTU U paciipene/ieHueM peKIaMHOro 01o/keTa KOMITaHUM.

Iposepia eunomesor No 1. J171s1 TIpOBEPKU TUITOTE3BI CIIOJIH30BAaH METO CpaBHEHUS

cpenHux. M3 pe3ynsraToB cpaBHEHUSI KOMITAHUI-TIPOU3BOAUTEIIC TOBAPOB U YCIYT
(B2B) 1 xoMmITaHui1, MpomaIoIINX TOBAPHI M YCIYTH KOHEYHBIM IToTpeduTensiM (B2C)
(Tab. 1), BUAHO, UTO I1O YETHIPEM PEKJIaMHBIM MHCTPYMEHTaM M3 ISITU pa3HULIA CPeI-
Hux 3HayMmMa Ha 10%-HomM ypoBHe. ¥ komnanuii B2B tumna 6usHeca 6osblie g0
TeJIeBU3UOHHOI pekiaamMbl, a y B2C — BblllIe 1075 paguo, MHTepHET 1 Hapy>XHOM pe-
KJ1aMbl. Paznmnane B megaTHOM peKiaMe MexXAy KOMITAaHUSIMU He 3HaYMMO. Takum 00-
pa3oM, IiepBasi TUIIOTe3a IOATBEPAIIACH: TUII OM3HEeca CBS3aH C pacIIpeleIeHUEM pe-

KJIAMHOTO OIOJKETA.

Tabnuua 1

CpaBHeHue cpeaHux aoneii pekiaMmHbIX UHCTPYMEHTOB Y KOMMaHWUii pa3nnyHbiX TUNOB OM3Heca
[Comparison of average shares of advertising tools for companies of different types of business]

B2B_B2C Hona TB | Oonsa pagwo | Jons npeccol | Jons OOH | Jonsa MHTepHeTa

B2B=0,00 |Cpentee 0,7032 0,0734 0,1147 0,0805 0,0282
N 283 283 283 283 283
CranpaptHoe 0,33638 | 0,15973 0,20912 0,15801 0,07632
OTKJIOHEeHne

B2C=1,00 |Cpentee 0,4683 0,1058 0,1110 0,2715 0,0434
N 217 217 217 217 217
CrannaptHoe 0,36284 | 0,15966 0,20490 0,27994 0,11534
OTKJIOHEHNE

ObLee Cpennee 0,6012 0,0875 0,1131 0,1634 0,0348
N 500 500 500 500 500
CranpaptHoe 0,36676 | 0,16034 0,20710 0,23878 0,09544
OTKJIOHEeHne

3HauMMOCTb 0,000 0,025 0,845 0,000 0,077
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PaccmarpuBas cpemHue pacpeaeaeHUs peKJIaMHBIX OI0KETOB Y KOMIIAHMI Pa3HBIX
THIIOB OM3HEeca IIpeaCcTaBICHBI (pUC. 3) MOXHO 3aMETHUTh, UTO AOJISI TeJICBU3MOHHOMI
peKIaMbl B OOLIMX peKJIaMHBIX OI0[IKeTaxX IpousBoautesiei cocrapisgeT 70%, octaB-
muecs 30% pacnpenesiioTcsl Ha YeThIPe OCTAIbHBIX PeKJIAMHBIX MHCTPYMEHTA. Y po3-
HUYHBIX IPOJIABIIOB TeJIEBU3MOHHASI PeKJIaMa cocTaBiisieT Iuib 47 %, 27% — HapyXHast
pekiama, o 11% — panno u mipecca u octaBirecs 4% MpUXOAATCS Ha peKJiaMy B
HutepHete. TakuM 00pa3oM, UCITOIb30BaHUE PA3IMYHBIX PEKJIaMHBIX MHCTPYMEHTOB
KOMIIAaHUSIMHU 3aBHUCHUT OT TOTO THUIIA OM3Heca, K KOTOPOMY OHM ITpUHAaIIeXatT. Po3HIY-
HbBIM CETSIM PEKOMEHIYETCSI MCII0JIB30BaTh HAPYXKHYIO peKjIaMy U peKJIaMy Ha paauo,
HEXeJIU TeJICBU3MOHHYIO 1 IICYaTHYIO, TaK KaK IepBbI¢ 1Ba TUIIA Yallle UCITOIb3YIOTCS
JUTSL BAWSTHYS HA IPOAAXKU U IPUOBLTb.

™

B2B
3%

B2C
4%

g\

YcnoBHble 0603HaYeHUS:

B — pona TB;
0 — ponga paavo;

O — ponsa npecchl;
B — pona OOH;
O — ponsa UnTepHeTta

Puc. 3. CpegHee pacnpepeneHne peknaMHbix 6104XeToB y ABYX TUMOB 6G1u3Heca
[Fig. 3. The average allocation of advertising budgets in two types of business]

KoppensiumoHHbIi aHanus
[Correlation analysis]

Tabnua 2

Bupg, LDona TB | donsa paamo | Jonsi npeccol | Jons OOH | Jona NHTepHeTa

FMCG | KoadduunenT 0,473 0,319 ~0,127 ~0,512 ~0,310

Koppenaumm

3Ha4nmMocTb 0,000 0,000 0,004 0,000 0,000

N 500 500 500 500 500
cD Kosdduunent 0,229 0,119 0,070 0,328 0,222

Koppenaumm

3HAUNMOCTD 0,000 0,008 0,117 0,000 0,000

N 500 500 500 500 500
PLG Koapduunert ~0,095 | -0,058 0,197 0,004 0,030

Koppensaumm

3HaynmMocTb 0,035 0,197 0,000 0,921 0,506

N 500 500 500 500 500
Senvices | KoapduumenT ~0.215 0,229 0,021 0,185 0,077

KoppensLum

3HAUNMOCTD 0,000 0,000 0,638 0,000 0,085

N 500 500 500 500 500

Tposepka eunomesvt Ne 2. J17151 TPOBEPKU 3TOU TMITOTE3bI MUHCTPYMEHTOM BhIOpaH KOp-
peALMOHHbIN aHau3. KoadduimeHTh KOppessiuy pacCYUTHIBAIMCH MEXXIY TUIIOM
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TOBapOB WJIM YCIYT KOMIIAHUY U TIPUMEHEHUEM €l oIlpeeIeHHOrO PEKJIaMHOTO UH-
cTpymeHTa. B Tabnuiie 2 mpeacTaBieHbl pe3yabTaThl KOPPEISILIMOHHOIO aHaI13a:

— FMCG. [I151 KoMITaHUI, TIPOJAIOLIMX TOBAPhl MOBCEAHEBHOIO CIIPOCa, BCE KO-
3G GUIMEHTH 0OKa3aIiCh 3HAYNMBL. Takne KOMITAaHUM UCIIOJIb3YIOT B OCHOBHOM TeJIe-
BU3MOHHYIO PeKJIaMy, a OCTaJbHbIe peKJIaMHble MHCTPYMEHTHI ITPaKTUYECKU HE TPH-
MEHSIOTCS;

— CD. Komnanuu, rpoaaroliye ToBaphl AJIUTEIbHOTO MOJIb30BaHMSI, BMECTO TEJIe-
BU3UOHHON peKJIaMbl UCIIOJbL3YIOT HAPYXKHYI0, MUHTEpHET- 1 paguopekiaamy. Koappu-
LIMEHT KOPPeJISILMHY IUISI peKJIaMbl B IIpecce OKa3aICs He3HAYMM U BHIBOIOB II0 HEMY
clenaTh HeJlb3s;

— PLG. Kommmannu, rmpomaolye ToBaphl pOCKOIIH MCIIOIb3YIOT PeKJIaMy B IIpec-
C€ U HE UCIIOJb3YIOT TeJAeBUASHUE IJIs1 TOHECeHUs MH(pOpMaLMU 10 IMOTpeOuTeei.
OcrTaBiuecs Ko3(p@UUMEHTHI KOPPEJSLUU 0Ka3aauCch HE3HAYUMBbI;

— Services. Kommanuu u3 chepsl yCIyr aKTUBHO UCTIOJIB3YIOT pairo- U HApYKHYIO
pexJjiaMy B3aMeH peKJaMbl Ha TeJEBUACHUU. THTepHET MMM TakKe UCITOJIb3yeTCs (KO-
3¢ PULIMeHT Koppeasunu 3HauuM Ha 10%-HoM ypoBHE 3HAUMMOCTH).

TakuM oO6pa3om, BTopas IMIIOTe3a TakkKe MOATBepAnIach: oOHapy:kKeHa 3HaurMast
B3aMMOCBSI3b MEX Y TUIIOM IIPOJaBA€MOI0 TOBapa UM YCAYTU 1 paclipeneieHueM pe-
KJIaMHOT'O O10IKeTa KOMIIaHUH.

3aknioyeHue

Pe3ynbraTel aHanmm3a MOATBEPAMIIN BBIBOALI 3apYOesKHBIX MCCIIeIoBaTeIeil U BCe
BBIIBUHYTBIE B pa0OTe TUIOTE3bl. TwIl OM3Heca U CEKTOp, B KOTOPOM pabOTaIOT KOM-
MMaHWH, 3HAYMMO B3aMMOCBSI3aHbI C peKJIAMHBIM OIOIKETOM U €0 pacrpeaeeHueM o
Pa3IMYHBIM PeKJIAMHBIM HHCTpyMeHTaM. Ha ocHOBaHMY ITpOBEACHHOTO MCCIICIOBAHUS

pexiiaMoaaTesisiM MOTYT OBITh JaHKI CJIEAyIOIIe peKoMeHaauuu (Taoir. 3).
Tabnvuya 3

PekomeHaauum ans KOMNaHum
[Recommendations for companies]

PekomeHayemble peknamHbie
WNHCTPYMEHTBI

MponsBoanTenu ToBapoB NoBceaHEBHOro cripoca (B2B, FMCG) Peknama Ha TeneBmaeHumn
Po3Hu4HbIe NpogaBLbl TOBAPOB NoBceaHeBHOro cnpoca (B2C, FMCG)

Tun 6usHeca 1 ToBapa/ycnyru KOMnaHum

. Pexnama Ha TeneBmnageHun.
. HapyxHas peknama

lMponssoanTenu TOBapoB AJINTENBHOIO Nob30BaHus (B2B, CD) . HapyxHas peknama.
. Pexnama B VIHTEpHETE.
. Pexnama Ha paguo.

. Pexnama Ha TeneBuageHnn

. HapyxHas peknama.
. Pexnama B NHTepHeTe.
. Pexnama Ha pagmo

. Pexnama B npecce.
. Peknama Ha TeneBuageHnn

Po3H1YHbIE MPOAaBLIbI NPEMUasbHBIX TOBAPOB 1 ToBapoBs pockowwm (B2C, PLG) | Peknama B npecce
KomnaHuun n3 coepsbl yenyr ans 6usHeca (B2B, Services)

Po3HU4YHbIE NPOAABLLI TOBAPOB AANTENLHOIO Nonb3oBaHus (B2C, CD)

MpownzsoanTenn NnpemuasbHbIX TOBAPOB 1 TOBapoB pockoLumn (B2B, PLG)

N=[WON=[DhWON=(N=

. Pexnama Ha paguo.

. HapyxHasg peknama.

. Pexnama B IHTepHeTe.

. Pexnama Ha TeneBngeHnn
. Pexnama Ha paguo.

. HapyxHas peknama.

. Pexnama B VIHTEpHETE

KomnaHum ns coepsbl yenyr ans dusumdeckux nui, (B2C, Services)

WN = | hWN =
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ITpuBeneHHbIE B pabOTe peKOMEHIALUMM MOTYT ObITh MHTEPECHBI peKJIaMoAaTe IsIM
1 MEIUIAHBIM areHTCTBAM JIJIsl pacuyeTa PeKJIaMHbIX OIOIXKETOB M BbIOOpa peKIaMHbBIX
MHCTPYMEHTOB. TakKe pe3yJIbTaTbl MOT'YT ObITh [1OJIE3HBI UCCAEA0BATESIM, U3yYaIOIIUM
POCCUMCKMI peKJIaMHBII PHIHOK U pEKJIaMHbIE OIOIKEThbl B HEM.

[aHHoe uccieqoBaHe MOXeT ObITh TPOIOIKEeHO. MOXHO U3Y4UTh ApyTrue pakTo-
pbl, BIMAIONIME HAa peKJIaMHble CTpaTeruy, MOXXHO pacIIUPUTh BIOOPKY, MOXXHO U3-
YUUTb PE3YJAbTAaTUBHOCTb PEKJIAMHBIX OI0JKETOB U UX CTPYKTYpbl. HO B J1II0O0OM ciiyyae
MOXHO HaZesThCS, UTO AaHHAsI paboTa BHOCUT TEOPETUUYECKUIA U MPAKTUUECKUI BKITAI
B M3YYEHHUE MCMOJIb30BAHUS PA3TIMYHbBIX PEKJIAMHbBIX UHCTPYMEHTOB KOMMIAHUSIMMU -
pekiaamogaarensiMu B Poccuu.
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PECULIARITIES OF APPLICATION OF DIFFERENT ADVERTISING
TOOLS IN RUSSIA

Ya.l. Katkova

National Research University Higher School of Economics
Kirpichnaya str., 33, Moscow, Russia, 105187

Abstract. One of the most important and relevant business problems is the search for the optimal
advertising budget and its distribution on advertising tools. This study focuses on the analysis of
advertising budgets and its structure in the Russian market. In paper compares various types of advertisers,
and provides recommendations for the application of advertising tools in Russia. The analysis was
conducted based on the data of 500 companies working and advertising their products on the Russian
market. The main research methods included a compare of averages and a correlation analysis. The
author found significant differences in the application of promotional tools among advertisers from
different types of business and sectors of the economy. It was found that the producers of goods and
services greater use of television advertising than other advertising tools, but retailers use of outdoor,
radio and online advertising to promote their products. Companies that sell fast moving consumer
goods mainly used the television advertising. Firms selling consumer durables, instead of television ads
use outdoor, internet and radio advertising. Sellers of premium and luxury goods advertise only in press,
while companies from the service sector are actively using radio, outdoor and online advertising. The
results of the study confirmed the findings of foreign researchers about the significant impact of type
and sector of business on the allocation of advertising budget.

Key words: advertising tools, advertising budget, media tools, advertisers, media, advertising media
planning
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